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Bank of China (Hong Kong) Private Banking
Forging a new investment horizon with Stability in Motion

SR {7 (&8 )RAARTT

A E B I E B

F -

E:;%’fﬁ 71 (Fr i) %U\%&ﬁ%%%‘&% ‘,_

Ancient wisdom offers inspiration for riding the ever-changing trends of global finance. “Our motto Stability in Motion’
originates from the Chinese philosophy of Round Heaven over Square Earth. We provide flexible wealth management
solutions for clients to weather market fluctuations and achieve sustainable asset growth in the long haul,” says Wendy

Tsang, Managing Director of Private Banking, Bank of China (Hong Kong) Limited (“BOCHK”).
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Profoun'c.1 understanding of market ensures no MR BRI
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While Chinese high-net-worth individuals seek investment opportunities overseas,
foreign companies continue to look for a way into the Mainland. BOCHK Private
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Banking has emerged as a bridge between these two parties. “Our professional team is
knowledgeable about the Hong Kong and Mainland markets. We are familiar with the
relevant legal issues and government policies. Our team can help affluent Chinese to
capitalise on investment opportunities around the globe. At the same time, we ensure
a smooth entrance into the Mainland for our overseas customers, helping them to
navigate the vast potential of the Mainland market,” says Tsang.

BOCHK Private Banking is committed to providing clients with a diverse and
professional service portfolio. Services include business development, individual
and family wealth management, wealth succession, trust service, tax arrangement,
insurance, and overseas investments. When it comes to investment, Tsang says that
RMB-related products are just as important for portfolio diversification as investment
products and services from around the world. RMB products average 10% to 20%
of BOCHK Private Banking customer’s investment portfolios, and there has been
an upward trend as RMB continues to internationalise and become more accessible
through multiple channels.

Diversification of products and services to be in line with
national policy

RMB is accessible through multiple channels due to a series of favourable government
policies, including Shanghai-Hong Kong Stock Connect, Mainland-Hong Kong Mutual
Recognition of Funds, and the much anticipated Shenzhen-Hong Kong Stock Connect.
“Hong Kong has the advantages of a sound monetary system and low tax rates,” says
Tsang. “As the central government gradually unfolds its monetary policies, the bilateral
exchange of capital flow will be even more flexible. It is most favourable to the local
government in achieving the goal of establishing Hong Kong as the international asset
management centre.”

Tsang also commented on the significance of the Ministry of Finance’s auction of a
six-tenure Chinese government bonds in Hong Kong during May of 2015. “The ample
choice of tenures in government bonds help to complete the benchmark yield curve
of dim sum bonds issued in Hong Kong. The auction has also highlighted the huge
room for development in the Hong Kong offshore bond market.” The People’s Bank
of China approved RMB clearing banks in June and allowed overseas participating
banks to conduct interbank bond repurchases. Tsang believes that “the amount of bonds
qualified to be transacted in the repurchase programme totalled more than RMB 100
billion, and this will contribute significantly to the liquidity in the offshore market.
When necessary, the clearing banks and participating banks can sell their bonds in
Mainland China to obtain short-term financing. Banks will be able to develop a wider
range of RMB products with the enhanced flexibility in financing.”

Prioritising the needs of clients, and accommodating those
needs holistically

Judging from the aforementioned open policies and the progressive development of the
“One Belt, One Road” initiative, Tsang believes that “the RMB will not be subjected
to a large-scale depreciation based on the current fluctuation in value. Although there is
still room for RMB to devalue in the short-run, the adjustment may in fact offer great
investment opportunities for investors to develop a long-term RMB product portfolio.”

BOCHK has long been the leader in the offshore RMB market. Its existing product
range is diversified, including RMB bonds, funds, structured deposits and derivatives.
BOCHK Private Banking Relationship Managers possess a full set of banking and
financial skills. They offer full-fledged services with a client-focused attitude. “We
pioneered a ‘1+1+1” service model which consolidated personal, corporate and private
banking services into an integrated platform. We strive to accommodate the personal,
family and business needs of our clients.”

When asked about the development plan of BOCHK, Tsang reveals: “As the wealth
continues to flow into Asia, BOCHK decided to prioritise the development of private
banking.” She emphasises that BOCHK Private Banking will coordinate with various
departments to realise its expansion schedule. “Besides the Mainland market, we
will focus on developing our business in South-East Asia next. This is because the
South-East Asia market is in closer proximity to Hong Kong both geographically
and culturally when compared to the European and American markets. It’s a natural
progression in development.” ]
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